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Though some other investigations on the effects of praise or blame do not entirely
confirm Hurlock's findings, there is enough evidence to confirm the popular opinion
that on the whole children and adults do better work under positive social stimula-
tion than under negative, although these results are doubtless qualified in terms of
culture.
(5) Other social effects are indicated in studies of the influence of group discussion
on the accuracy and quality of the individual's reactions. Bechterev and de Lange
(1924), using a variety of subjects (kindergarten children, teachers, and adult stu-
dents), presented material which called for remembering details of pictures, judg-
ment qf tapping intervals, and such. After each individual had been tested, all the
reports were brought together for class discussion. Then the individuals were tested
separately a second time. On the whole, group discussion improved the reports both
as to number of details recalled and as to quality of sound thought and judgment.
But again much depends on the nature of the group discussion. Evidence from
Jenness* study of estimates of beans in a bottle (1932) indicates that argument among
members of a group may not improve their judgment.
In fact, in this field as in other complicated social situations the attitudes of the
participants, the effects of their previous cultural training, and no end of other mat-
ters play a large part in determining the results. It should be evident that some of the
simple principles of 'conditioning or of trial-and-error learning deduced from the
laboratory need considerable qualification when applied to the matter of how the
person in contact with his fellows, and constantly impressed by cultural and other
subtle influences, acquires new ways of proceeding from drive or motive to a satisfac-
tory attainment of his goal or purpose.
(6) Suggestion also influences facilitation. For its effectiveness, suggestion depends
upon the fact that the organism may be brought into a slate of readiness to react.
Suggestion is social in character and is usually considered to fall within the field
of symbolic or verbal stimulation of one person by another. It depends on tendencies
to react like others, due doubtless to our being conditioned to common stimuli and
emotional sets toward or away from some object or goal. It involves selection of some
stimuli and the blockage of others. (See below on inhibition.) It is itself not a
mechanism but rather1 a general term to describe a certain form of social stimulation
wherein verbal or other stimuli of a person or persons set off images, ideas, altitudes,
or acts on the part of another person or persons because the images, ideas, and atti-
tudes or acts of these latter do not inhibit the same.
Both external and internal factors are present in the operation of suggestion. Exter-
nal factors involve the use of visual, auditory, and other stimuli which arouse attention,
activate emotions, and otherwise direct the oncoming acts or attitudes of the recipient.
Internal factors include such items as fatigue, sleepiness, intoxicants, and other physio-
logical conditions. In addition, the whole range of previous learning will play an im-
portant part. Ideas and attitudes of class superiority would predispose one to certain
types of suggestion which would not affect those in the lower economic brackets.
Habits and attitudes of submission to authority and power arc most important. It is be-
cause we have been trained to give way to ascendant persons that the man of prestige
is so effective in his suggestions.
(7) Imitation is a form of conditioning in which the response of one person serves
as a stimulus to produce in turn a response in another of identical or highly similar